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RURAL MARKETING
Paper—BC-306(1)
Time allowed : 3 Hours Maximum Marks : 80

Note :Attempt five questions in all. Question No. 1 1s

compulsory.
A U Y ® S UMY | YT HEA 1
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Compulsory Question ( A 97)

1.  Write short note on the following : 5x4=20
= | oY e o

(1 Main problems faced by rural marketer.

0T fquoehal & 9HH & THE |

(11) Role of cultural factors in rural consumer

Behaviors.

MO IqHATRNT HFaeR H Hhideh HRehl hl

qfHenT |

26049/K/307 P.T.O.




(1) Factors affecting Rural marketing mix.

TrHTor fogque fasror st guifad e a1 da

(iv) RFID
AR TH 35 €

(v) E-choupal.

-4 |

2.  Define Rural marketing. Discuss the factors

which attracted the marketers to rural India. 15

ror fauuE st qiamer {fST | 39 Wt el
&t o9 R S foguEeRdietl sl UHIUT 9RA i
W AR L 2 |

3. What 1s Rural marketing environment Why do

marketers study rural marketing environment.
15

I faquE ardeRe s & 2 faguEeRdl areEio
U ATAeRTT 1 31EE & S ©

4. Define rural consumer behaviour. What are
difficulties in understanding rural consumer

behaviours Give examples. 15
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TTHOT U9 SFEeR ol GREMSG e | AT
SUAKT SRR hl AN W N gHE © O
IR0 ST |

5. Discuss various bases of rural market

segmentation with suitable examples. 15

UK 3SR Wfed U ek fafyfeaentor =
SMUR} &1 AT A |
6. What is rural marketing mix ? Design a rural

marketing mix for any consumer durable and

justify your answer. 15

Irtor faque fagor s § 2 forel off T SuHieE
ferrs Sag & fau uiw fogom fasgor <

fegT Y e 3799 SO hl T T |

7. What 1s personal selling ? Discuss qualities of a

good sales-man in rural market. 15

feRTa fashd 01 € 2 b o= fashaeai & on

1 TTHOT IR i 3 G FUH He |

8. Write a detailed note on various initiatives taken

by Government of India in rural markets. 15
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THOT IR 9RAE SRR g 31991 W
fafi= 9wl W T Aie fag |

9. What 1s e-commerce ? What are the benefits of

e-cemmerce in rural marketing ? 15
S-Hmd = 8 ? U SN H S-hmd B
g 7
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